Avoiding (Costly) Closing-Table Surprises

ARlying for 8 maortfage i2 assior
ad cheaper thar in years. But
some lenders Stll promise borowers
pna et of fees, only to-fack up the
frice dater at the closing table.
What can consumers do to fight
back? Mot much right now, but that

iy change,
FAMILY Borfowers
————————— ysually can
FINANCES ok 2wy from
a deal It they

think their lendor is taking advantage
of them, although they fisk loslng
some feas, including the application
feg, and possibly their deposit.

Alsa, federal |ew glves borrowers
wha are ralinancing their loans the
right to back out of a deal up to
thiea days after it closis,

More Choices

Mew fules propesed by the Depart-
ment of Housing and Urban Davelop:
mert, hwevar, may give consumers
more options—if they, survivaintense
Iohbwing In Washington, [uG.

Uneer the ald rules, lenders must
Bva consumers a “pocdfaith esti

| mate™ of what they can expect 1o

pey in closing casts, bhut lenders
aren't abligated Lo stick to it
Under the proposed new rules,

lenders would have tougher choloes,

Ir e soenara, they could affee
Dorrowers i loan whose (nterest mte
and closing fess are Buarantaed not
to change arbitrarily. For example, if
privadiing interest rates change signif:
leanthy after you gel & rate quote
from the lender the lender could ke
able to raize the rate accordingly,
but the leader cannct raise the rata
just toomake more money,

In-anather case, the proposad
rules could provide a beafedup
“goad-falth estimate™ of fges that
lenders could alter—bul anky slightly-—
while not necessarily specifying the
Interest rate,

Industsy experts ascume most
lerders wiould select the first optian,
which conaumer advocates prafer, in
partbecause it is structured to pro-
vide lendars with immunity from cer
tain regulatary burdens,

Sorme segments of the marigage
Indlustry, pppose the naw riules be-
cauze of 1echnicallties that make a
huge difference wher il comes to a
lender's or broker's profiability.

The Matloral Associstion of Mor-
fage Brokers, for example, opposas
the currant rule, which requires land-
ers 1o morg Tully disclose the pay-
ments they make to brokers when

hrokers originate loans. Under the
proposed rules, those fees would be
credited (o the bormower to help off-
2et closing expenses.

Sormething else maost brokers also
dan't like: The: rules would give lend
ers more leeway o negotiste bulk
pricing deals with third parties, whith
coulld beost lenders” profits,

Decision Expected

HUD hopes to issue a linal set of
riles i the spring or soon after,
HUD Secretary Mal Martinez savs he
axpects the rulecto be revised, but
the basic spiit—giving consumers
more protection—shoull survive, in-
dustry lobbying “will not completaty
water [the rules] down,” he says.

Whatever happens, many (enders
support tugher fules because they
don't like it when unscrupdlous com-
petitors employing baltand-switch tac
Hes scare: off customers,

“There’s no other product you can
by where all the costs are sepa-
rated out with no guarantees. 85 1o
wihat they will be" until the end of
the transaction, says Pat MeEnsrney,
president of Priceline Mortgage, the
morigage arm of pricelne.com, "The
[HUD rule) is & pretty fair proposal.”
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